


The Street-Smart Way to
Buy a Business ®
The program has been in use since
the 1970s by thousands of people
throughout America.
We offer experienced, personal
counsel tailored to your
circumstances. Our clients can
receive these reference guides:
The Street-Smart Way

to Buy a Business ®

Business-For-Sale Locating &
Screening System™ and

Business Acquisition System™.

Introduction

Executive summary

Plan for Your Business

How to predict your buying success

It takes money to buy a business

Creative financing

Perspective on buy/sell transactions

Typical buy/sell experience is not a pretty picture

Your business-buying risk

Feasibility of finding a profitable business

Formula for a qualified buyer

Business Buying Don’ts

Steps to get started

10 reasons why working for someone else is dumb

Is owning a business the correct choice?

Net worth you need to retire

Reasons for business ownership

Start or buy an established business?

Criteria for the business you want

Standard Industrial Classifications Guide

A seller wants information about you



Search for Your Business

Business-For-Sale Locating & Screening System ™

Search letter

Preliminary Screening

Script: Initial telephone conversation with sellers

How to quickly screen sellers

How to thoroughly evaluate brokers

Purchase & sale agreements prepared by brokers

How to quickly screen bankers

Anatomy of a dumb deal

Features of a business worth buying

Catastrophic events signal a buying opportunity

Agony of liquidation

Due diligence

Vulnerabilities to detect in a business

Reasons for sale not typically disclosed by a seller

Nonbinding letter of intent to a seller or a broker

Minimizing your business buying risk
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